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Building Solutions, LLC’s Sue Magee Wins Sales Person Of The Year

West Palm Beach, FL. (November 1, 2004) — Building Solutions, LLC’s (Building Solutions) Sue Magee
(Magee) has walked away with the prestigious MAME 2004 Salesperson of the Year award. On Friday,
October 22, 2004 at the Ritz Carlton in Orlando, the Sales and Marketing Council of the Home Builders
Association of Metro Orlando presented to Sue Magee the Salesperson of The Year Award for 2004 as a
part of their MAME Awards.

In August, Magee was awarded the 2004 “Gold” Sales Award for the State of Florida as a part of the
Florida Home Builders Association’s pristine Excel Awards. “Sue has proven not just to her fellow team
members at Building Solutions that she epitomizes what it means to be a New Homes Sales Professional,
but to the entire industry,” says Robert Kanjian, President of Building Solutions.

“It may look easy when one is surrounded by an incredible team. I salute each one and expect one of my
colleagues to win the MAME Salesperson of the Year Award next year. Building Solutions ROCKS!” said
Magee.

About Building Solutions, LLC:

Building Solutions, LLC (Building Solutions) is the only statewide Full-Service New Homes Sales
Solution. We provide a team of experts for the Residential Builder to save time and resources to market the
homes. Our team becomes the Builder’s team. Building Solutions offers award winning sales and
marketing expertise, seamless contract administration and Real-Time reporting. For more information
about Building Solutions, please visit our website www.buildingsolutionsllc.com or call 561-835-6778 x
313.

About The Sales and Marketing Council:

The Sales and Marketing Council (SMC) is an organization of the Home Builders Association of Metro
Orlando that acts as a catalyst for the professional growth, achievement and community involvement of its
members.

The Role of the SMC is to provide a cooperative and innovative environment for the education; recognition
and networking opportunities for members, as well as supporting endorsed charitable and civic projects.

The Sales and Marketing Council strives to foster the highest level of ethics, integrity and professionalism
for our industry and our community. For more information, please visit their website at
www.comehomeorlando.com.
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